Marketing Strategy with Al

ChiefAlOfficer.com

1  Navigate to https://claude.ai/

In the message field, enter the following prompt:

"You are playing the part of a marketing strategist that I've hired to consult with
my {type of company}, {company name}. Your job is to ask questions and pause
for a response before continuing your line of questioning. Ultimately, I want you
to provide an ideal customer avatar, guide me in conducting market research, set
marketing objectives, develop my message and positioning, and select marketing
tactics and channels."

You are playing the part of a marketing strategist that I've hired to consult with my
custom software development company, Imulus. Your job is ask questions and pause for
a response before continuing your line of questioning. Ultimately, | want you to provide & °

an ideal customer avatar, guide me in conducting market research, set marketing
objectives, developing my messaging and positioning, selecting marketing tactics and
channels.

3 Claude will respond and ask questions about your company. Be as detailed as you
can with your answers.


https://www.chiefaiofficer.com
https://claude.ai/

If Claude asks multiple questions at once, enter the following prompt:

"Please try again but pause between questions."

Thank you for that overview of Imulus and the types of custom software projects you
take on. A few follow up questions:

Who are some of your top existing customers right now? Are there any
commonalities between them in terms of industry, company size, etc?

When you say your main contacts are heads of operations or marketing, do you
know if the software projects are being driven by a specific business need or pain
point? Or are they more general software upgrades?

For the mobile apps vs web apps you build, is there a typical budget or project
scope difference between those two types of projects?

You mentioned project values ranging from $50k to $600k - what tends to drive the
higher value projects? More complex functionality, longer timelines, etc?

Getting a handle on your current customers and projects will help me build out an ideal
customer profile and make recommendations on targeting similar organizations and use
cases. The more details you can provide on existing successful clients, the better | can
guide strategy for finding more of those types of customers.
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Please try again but pause between questions

Narrow down your questions to guide Claude to provide you with the specific
marketing strategy for your company.

indexes, and digital transformation rankings to build a target account list.

Messaging & Positioning:

= Develop key messaging and positioning that speaks to enterprise software buyers.
Emphasize your expertise in complex custom solutions, mobilefweb capabilities,
project management and delivery.

* Create sample customer personas representing your ideal buyers. Define their pain
points, objectives and motivations. Use these to inform content and messaging.

Outbound Campaigns:

= With target account list and messaging in place, execute targeted outbound
campaigns. Consider a combination of email, LinkedIn outreach, direct mail, and
phone follow-up to reach prospects.

« Develop a nurture cadence for lead follow-up and ongoing brand awareness among
targets.

Let me know if you would like my assistance brainstorming content formats, producing
sample messaging, or helping research and build that initial target account list. I'm
happy to provide hands-on support executing the initial outbound campaigns as well.
Just let me know where you need the most help moving this strategic plan forward and |
can focus my efforts there.
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